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FARMING

African Farming tells the success stories  
of the country’s new generation of 
commer cial black farmers. We have seen 
eight episodes of African Farming on 
Mzansi Wethu (DStv channel 163) so  
far and have had amazing feedback  
from you. The programme is broadcast 
every Thursday at 18:30, with repeats  
on Sundays at 11:00. 

We are also on Twitter and Facebook,  
and more details and insightful articles 
can be found at www.africanfarming.com.  
If you have access to email, sign up for  
our African Farming e-newsletter. 
Remember to use #africanfarming and 
keep on posting about your thoughts on 
the programme, farming and your own 
experiences in agriculture.  
KEEP IT COMING!
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STATE OVERLOOKS REAL FARMERS 

T
wo years ago, former 

president Jacob Zuma 

announced a programme 

that would commercialise 

450 black smallholder 

farmers every year. This 

was the state’s attempt at 

radical socioeconomic transformation, we 

were told. The idea was to support carefully 

selected semi-commercial farmers for five 

years until they were fully fledged, large-

scale commercial farmers, with the aim of 

having at least 2 250 such farmers by 

2022. About R220 million was allocated to 

the project for the 2018/19 financial year.

So what happened? Who are the 

farmers who were supported and what 

have they achieved? The reason I ask: 

during the past month, while putting 

together this edition of African Farming, 

I  spoke to four of probably the most 

progressive black farmers in the country. All 

of them have graduated from being 

smallholder farmers to commercial farmers 

over the past 10 years and none were 

beneficiaries of Zuma’s project. 

Kobela Mokgohloa (32) has been 

farming in Winterveldt for more than 

10 years. He started at the bottom and has 

grown his business organically without any 

massive cash injections from government. 

Having invested his own resources, he runs 

a commercial operation today, employing 

more than 25 permanent employees. He 

funded his operation with loans and has 

made a success of it through hard work, 

dedication and passion. 

When Jimmy Botha took over a run-

down 22ha farm in Tarlton in 2015, he 

sacrificed everything to turn it around. It 

took blood, sweat and tears to build Inspired 

Leaf Farm to the commercial success that it is 

today, supplying high-end clients Woolworths 

and Pick n Pay. He, too, did it with minimal 

support from government. Now the farm 

employs more than 42 permanent employees 

and 30 seasonal workers – a huge economic 

asset for this impoverished community. 

Ntate Kleinjan Gasekoma, who started 

dreaming of becoming a farmer when he 

was just a herd boy, farms commercially in 

the Reivilo district outside Vryburg in North 

West. To get there was a long hard slog that 

included selling his car in the 1990s to buy 

three cows. Today he manages an award-

winning stud of more than 200 breeding 

cows and remains the only black farmer ever 

to have won the prestigious Voermol National 

Cattle Farmer of the Year award. 

When Obakeng Mfikwe took over 

Rietfontein in Lichtenburg, North West, he 

invested his own money to bring back to life 

the 466ha  farm. It took time, patience, a lot 

of hard work and a lot of money. With the 

help of bank loans, he has since bought three 

more farms, consolidating his commercial 

operation over almost 2 000ha, where he 

plants maize and sunflower, and manages 

three stud herds as well as a 170 000-bird-

per-cycle broiler operation. All with the 

absolute minimum assistance from the state. 

So while government misses the 

opportunity to support such low-hanging 

fruit that could help the country reach the 

goals set in the National Development Plan 

for 2030, real farmers just get on with 

farming. Interestingly, their white commercial 

farming colleagues seem to be making a far 

greater contribution to their success than the 

state ever did. Every black farmer I spoke to 

had a story of their commercial neighbours 

imparting skills and knowledge, and even 

making their own resources available to them 

to ensure they succeed! In the process some 

deep friendships have been established. 

I think we’re repeating the mistakes made 

in land reform 25 years ago when the right 

beneficiaries weren’t identified. Today, 

we’re once again unaware of who the real 

farmers are, and so we don’t support real 

commercialisation of farmers who would 

add real value to our country. Instead we 

have allowed the land-reform process to 

get marred by political interference and 

corruption, preventing us from correcting 

the wrongs of the past and achieving our 

transformation goals. This has prevented 

us from becoming a prosperous, united 

country. We can only imagine what could 

have been achieved if we had allocated 

resources to farmers such the ones I’ve 

mentioned or the many others out there. 

Having said that, I do think the state 

should support smallholder farmers. Why 

can’t we support both? After all, you won’t 

have any large commercial farmers if you 

can’t build a base of smallholder farmers 

who would become the next generation of 

large-scale commercial farmers. All the 

farmers I’ve mentioned above were once 

smallholder farmers. Smallholder and large 

commercial farmers should coexist, the one 

ensuring local household food security, 

while the other takes care of national food 

security and creates employment. 

This means we’ll have to urgently 

refocus the little resources we have to give 

our smaller farmers equitable access to the 

means of production such as water, land, 

and capital. Then we need the correct, 

practical research with which to support 

them. We need to give them access to 

proper markets, expose them to any 

technological innovations and improve 

their farm infrastructure where we can. 

What’s more, the programmes already 

exist! The department of agriculture 

already has farmer commercialisation 

programmes, stimulus packages and the 

black industrialist programme. All we need 

now is the will and commitment to get the 

job done. – PETER MASHALA

LETTER FROM THE EDITOR
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Make it
happen.
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Need some advice? Well, then you’ve come to the right place. 
African Farming has a huge pool of skilled farmers, big and small, 
more than willing to share their years’ of highly practical farming 

experience with you. So if there’s anything you would like help with, 
let us know, and we’ll find the answers for you. In the meantime, 

here are some more practical farming tips. 

FARMING 
CHEATS! 
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If you want to know more about 
anything that appeared in the 
magazine, or anything else, 

why not mail us at magazine@
africanfarming.com, and  

we’ll get the answer for you.  
From animals and plants to  
finance and buying a farm –  

if you don’t know, we’ll find out!

MANAGEMENT 
Stop maize diseases
It’s December, and hopefully your maize is 

already planted, so let’s talk about a few 

diseases you might run into. The most 

common are leaf diseases. They happen 

when the plant, fungus, bacteria or virus 

causing the disease, all experience the right 

conditions. Leaf diseases therefore often 

strike when the weather changes. The stage 

of growth the plant is at also determines 

what diseases will attack. Therefore, make 

sure you know the different stages of your 

crop, so you can correctly identify the disease 

and decide on the correct treatment. 

Incorrect identification is often the reason 

fungicides are used for diseases caused by 

viruses, bacteria or even sunburn or wind 

damage. This wastes money and costs you 

yields because the real problem is not being 

solved. Some of South Africa’s most common 

leaf diseases are northern corn leaf blight, 

common rust, grey leaf spot, bacterial leaf 

streak and maize-streak disease.

Northern corn leaf blight is the most 

common and caused by a fungus. Common 

rust affects young maize plants and strikes in 

dew-fog conditions, especially at night when 

spores on the leaf surface germinate and 

penetrate the leaf. Early signs of rust infection 

are seen about five days after infection as 

small flecks on the leaves. Proper rust 

pustules then develop and release spores 

after 10 to 14 days. Another important maize 

leaf disease is grey leaf spot, caused by a 

fungus. This disease likes moderate to high 

temperatures and high humidity of more 

Regular inspection of the leaves of your 
maize crop is incredibly important. 

To end with a healthy maize cob such as 
this, you need to be on the look-out for 
leaf diseases. 

than 95%. The symptoms can clearly be seen 

around flowering, but is also visible earlier if 

the disease is really bad. This leaf disease is 

common in KwaZulu-Natal and the eastern 

Highveld with its fog, high humidity and high 

temperatures. Grey leaf spot is often 

confused with sunburn or drought stress. 

None of the fungal leaf diseases mentioned 

can be spread by seeds.

Bacterial leaf streak is a problem in the 

western maize-growing areas. Symptoms are 

sometimes confused with that of grey leaf 

spot. A bacterial disease cannot be controlled 

with fungicides and spraying for it is 

expensive and pointless. 

Maize-streak disease is caused by the 

maize-streak virus. The virus is spread by a 

leafhopper. Although insecticides prevent the 

leafhoppers from feeding on the young 

plants and so spreading the virus, they aren’t 

always a solution for the disease.

How to prevent these diseases
Plant several maize hybrids, and don’t just 

focuse on one vulnerable hybrid with a high 

yield potential.

Tillage and crop rotation reduce diseases. 

Plant different crops and do not follow up 

maize with maize again.

Follow a good fungicide spray programme, 

but also keep in mind the input costs, the 

maize price, yield potential and whether the 

hybrid is vulnerable to the disease. 

Also, don’t forget to download the Pannar 

App. It is handy when trying to identify a 

disease. Or, send us a picture to magazine @

africanfarming.com and we’ll help you.

WANT TO KNOW SOMETHING?



and a balanced mixture of heat, water, and 

oxygen. 

Picture one: Start by building a platform of 

dry branches, so that your compost heap 

doesn’t lie on the ground. Get a few thick 

plastic pipes, drill some holes in them, and 

place them in the middle of the compost to 

ensure airflow through your heap from 

below. Remember, you need oxygen for the 

compost to break down effectively.    

Picture two: Build your first layer of dry 

material. Here wheat straw is being used.

Picture three: A first layer if green material is 

added. The green material helps heat up the 

heap and kills any pathogens.  

Picture four: Add some dry material again. 

Picture five: A layer of kitchen scraps is 

added. They have been collected over a 

matter of weeks and have been stored in a 

container elsewhere. Wood ash from braai 

fires is included in the scraps. 

Picture six: Add some dry material again. 
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FERTILISER 
Making brown gold 
Fertiliser needn’t be expensive. You can make 

your own compost by imitating the processes 

that naturally fertilise the veld. Start by 

choosing a site for your compost heap that is 

close enough to where you plan to plant, so 

that you have easy access to your compost. If 

you’re buying in any materials, like cattle 

manure, make sure deliveries can be 

offloaded. The site must also be level and 

have a water source close by. 

You will need the following: 

Brown material. Anything dry. Vegetable 

leaves, grass or any other dry material of 

plant origin. Green material. Green leaves, 

green grass, cuttings from your farm or 

weeds. Just make sure no plants have roots 

attached, because they can grow in your 

heap. A compost starter. Animal or chicken 

manure, bone meal, comfrey, stinging nettle 

or seaweed. Finally, a little bit of wood ash 
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And so you carry on. Add a layer of green 

material, some more dry material, then some 

chicken manure or any other manure you 

might have, then some dry material again, 

until you have used all your material. It’s a 

little like building a lasagne! 

Keep the compost damp, as it’s the oxygen 

(provided by the pipes, and the different 

layers of dry material), and the water that 

breaks down the material. 

There are three main phases in the process. 

The heating phase starts after 3 days. Tem pe

ratures will rise to between 60 and 70°C and 

remain there for 2 to 3 weeks. It then cools 

down slowly to between 25 to 45°C. Finally, 

the compost loses half its original volume, has 

a dark colour and is now ready to be used.  

The same principles apply, whether you are 

building a big or a small heap. It’s probably 

one of the most important farming skills 

there is! Send us pics of your compost heap 

to magazine@africanfarming.com.

 1  2

4 5 6
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IDEA 
Use maize to grow vegetables! 
If the high cost of trellising puts you off 

growing vegetables that need support, then 

you might be interested in a farming cheat 

used by producers in Zimbabwe and Zambia. 

Mini-vegetable producers in these 

countries use the residue stalks of the baby 

corn crop as a trellis for the follow-up crop of 

mange tout peas. The baby corn, a 90- to 

100-day crop, is planted in February. In mid-

May, after harvesting, the peas are planted in 

the interrows and the tendrils are trained to 

prevent them crossing the rows. Peas are 

continuously harvested from seven weeks for 

a three-week period. 

Repurposing the maize stalks saves farmers 

a considerable expense on trellising. As an 

extra bonus, peas are part of the legume 

family and the nodules on their roots enable 

them to take nitrogen from the air and fix it in 

the soil. This nitrogen gives the following 

year’s crop of baby corn a head start.

While mini-vegetables might not be grown 

extensively here in Mzanzi, farmers can apply 

this same trellising concept to more common 

crops. Maize, sweet corn and baby corn are 

all summer crops, so their stalks would be 

available in winter. They could be used to 

provide a trellis for peas, mange tout, 

peppers, tomatoes and chillies in spring. 

Got any cheats you want to share? Then 

mail us at magazine@africanfarming.com. 

Keep cattle lick dry and save lots of money! 

Normal trellises like these are expensive.Maize stalks can be used as a trellis. 

MAINTENANCE 
Keeping you cattle feed dry!
To have expensive cattle lick get wet due to 

rain can be very expensive. It’s a lot cheaper 

to just build your own waterproof feeding 

trough. One of the ideas farmers have come 

up with over the years, is to connect two big 

tyres together. The bottom tyre is them 

covered with a piece of heavy rubber to keep 

the lick off the ground. The upper tyre is in 

turn also covered with a piece of rubber, but 

slight bigger than the opening of the tyre to 

which it is connected, and attached in the 

middle by a pin (see picture), which in turn is 

attached to the bottom piece of rubber 

serving as the floor. The cattle therefore can’t 

throw it off. Cattle quickly learn to open the 

lid with their snouts and heads to get to the 

lick. This way the lick stays clean and dry and 

protected from birds. On the photo, the 

cheaper tyres have been replaced with a 

metal drum. Mail us at magazine@

africanfarming.com if you want more advice.
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OPPORTUNITY 
Need farming help? 
African Farming will every month be 

highlighting one of the amazing farming 

programmes offered to upcoming farmers 

who want to learn more about farming, or 

access opportunities in the industry. As 

every experienced farmer will tell you, one 

of the biggest assets that any farmer can 

have is access to the best possible 

information. One of the most innovative 

programmes offered to grain farmers of all 

sizes is the farmer development programme 

offered by South African grain farmers. 

Through their formal body, Grain SA, 

everyone from communal farmers to serious 

grain producers can access world-class help 

and information. From help with buying the 

correct farming inputs like fertiliser and 

seed, to world-class farming advice from 

some of the most experienced commercial 

grain farmers in the country who act as 

mentors in the field, this is a one of the 

most successful farming programmes in the 

country. Every year the best farmer is also 

chosen in every category, and the award 

FEED 
Invader plants can be cheap feed 
Here’s an idea on how to fix two problems at 

once. Use the plants invading your natural 

grazing for cheap animal feed! An old-

fashioned hammermill will do fine to get the 

material fine enough for animals to eat. Then 

mix it with molasses and mieliemeal to make 

it more palatable for your animals. A mixture 

farmers often use is 250kg of milled invasive 

plant material (make sure it’s a species animals 

can eat!), 80kg molasses and 50kg mielie-

meal. During the recent drought in Namibia, 

such feed from invasive plants saved many 

farmers when their grazing ran out, and was 

YIELDS
Getting that extra  
two tons of maize 
Maize needs different nutrients at 

different times if it is to give the highest 

possible yield. Ask your local expert about 

what nutrients a maize plant needs in 

what vegetative or reproductive stages. 

Apply the correct quantities of those 

nutrients at the correct times. During 

germination, for instance, maize needs 

enough phosphate and zinc for strong 

germination. Plants must also be able to 

develop a sound root structure. Also 

remember to not apply too much 

nitrogen initially, because too much of 

this nutrient at this stage can interfere 

with the plant’s uptake of phosphate. 

Climatic conditions can also influence the 

uptake of nutrients. For instance, the 

ratio of potassium to boron that is applied 

differs, depending on what the weather 

is like at the time. Experienced farmers 

will tell you that while everyone wants to 

work according to a plan, you must also 

stay flexible enough to accommodate the 

weather. That’s also why record keeping 

is so important. By keeping a daily diary, 

you can always go back to the previous 

year so you can learn from your successes 

and mistakes, and make the necessary 

changes. 

Want to know more about feeding a 

maize plant optimally? Then mail us at 

magazine@africanfarming.com. 

fed to cattle, sheep and goats. Farmers often 

add legume plants like thorn trees (acacias) to 

such mixtures as these plants contain a lot of 

protein. Vaalbos (Tarcho nan thus cam pho ra

tus) grows well in parts of North West and the 

Northern Cape, and while the plants aren’t 

bad for animals to browse on, it’s the soft 

new growth, which contains quite a lot of 

protein, that can be used in feed mixtures. 

Remember to always add a digestive treat-

ment like Browse Plus (reg.no. V11013, Act 

36 of 1947) to help animals digest the milled, 

woody parts of the feed, as they often contain 

unpalatable tannins. Want more advice? Mail 

us at magazine@africanfarming.com.

Grain SA helped Cocky Makoka. 

Maize needs different nutrients  
at different times.

A hammermill chops plants up fine enough for animal feed.

ceremony is always a wonderful celebration 

of the farming excellence we have in this 

country. 

So if you’re growing maize or any other 

grain and you haven’t heard of Grain SA’s 

farmer development programme, mail us at 

magazine@africanfarming.com 



His willingness to roll up his sleeves and learn has paid off for 
Jimmy Botha, a Westbury native who, along with his agronomist 

daughter, Lerato, produces herbs and vegetables for  
high-end retailers such as Woolworths and Pick n Pay.  

This determined duo is poised to take their family business  
to even greater heights, as Peter Mashala found out. 

10  

Johann van den Bosch of Jomajoco Farms, 

was happy to oblige. “You have to know 

when you are in too deep and ask for help,” 

Jimmy says. Johann did not only offer 

mentorship but also allowed Jimmy the use 

of Jomajoco’s packhouse to pack his 

products for the market. 

Jimmy’s first tasks were to repair the 

tunnels, fix the fences and refurbish the 

boreholes. Then he had to figure out what 

he should grow. Based on the advice he got 

from other farmers in the area, he decided 

on herbs and, to start off, he planted basil. 

For his first crop his neighbours assisted him, 

using their own money to buy him 21 000 

basil seedlings, which he planted in the 

seven tunnels. 

“My first big client was Impala Fruit & Veg 

in Northcliff, which provided me with a 

steady market. It is still my client today,” 

says Jimmy. Thanks to the high quality of his 

first crop, many other small greengrocers 

started placing orders with him. 

According to Jimmy, he spent years 

making silly mistakes, including spending 

too much on service providers for things he 

could have done himself. “But I don’t regret 

all of these mistakes, as some served as 

important lessons. Farmers should always 

start small, try to tackle tasks themselves 

and save as much money as possible.” 

As his skills and knowledge grew and his 

product line expanded, Jimmy’s passion and 

hard work impressed Johann so much that 

he offered Jimmy an outgrower contract to 

produce lettuce for Jomajoco. By this time, 

Jimmy’s operation consisted of 21 tunnels, 

each 30m x 10m in size, and three shade 

nets covering 1ha each. He was growing 

basil, rocket and coriander in the tunnels; 

baby spinach, radicchio and lettuce under 

the netting; and mint, rosemary and parsley 

on open lands. 

The fact that Jomajoco’s packhouse, 

which Johann kindly let him use, was 

certified by Global Gap meant that Jimmy 

was in a position to supply retail giants such 

as Woolworths and Pick n Pay. So when 

Jimmy needed funds to expand his business 

further, Johann, who was a Woolworths 

Father-and-daughter team Lerato (left) 
and Jimmy Botha (right) with African 
Farming  presenter Angie Khumalo. 
PHOTOS: PETER MASHALA
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.LOCATION.   •
Tarlton, Gauteng

IT’S A FAMILY  
AFFAIR…

the chance to farm – long a dream of his – 

presented itself. This opportunity had come 

about through a chance meeting in 2004 

with Carl Bourgois, a US property developer 

who wanted to invest in land in South 

Africa. Jimmy had managed to convince 

Carl to invest and they formed a partnership, 

with Carl funding the purchase of the farm 

and providing seed capital. 

Faced with the enormous task of getting 

the farm into shape, Jimmy soon realised he 

would need guidance and his neighbour, 

F
ifteen years ago, Jimmy Botha 

walked through the gates of 

what is known today as Inspired 

Leaf Farm and Tila’s Herb Farm 

with nothing but a hunger to 

succeed in an industry he knew 

nothing about. It didn’t help 

that the infrastructure on this newly 

purchased 22ha farm in Tarlton, northwest 

of Johannesburg, was dilapidated. The place 

had little going for it besides a rundown 

house and seven hydroponic tunnels that 

had burnt down. 

Jimmy, born in Sophiatown and raised in 

Westbury, was 45 years old at the time and 

recovering from a failed telecommunications 

venture, which he’d abandoned as soon as 



supplier, felt it was time to introduce him to 

Woolworths and In2Foods.

PARTNERING WITH GIANTS
To help him grow, Jimmy was enrolled with 

Woolworths’ supplier and enterprise 

development programme and put in part

nership with In2Foods, a retailer that 

supplies food products to local and 

international hotels, restaurants, food 

manufacturers and catering companies. 

These developments translated into a cash 

injection of about R8.5m for Jimmy, with 

Woolworths providing a R4.5m loan and 

In2Foods investing an additional R4 million. 

The funds made it possible to put up a 

1ha Multispan greenhouse structure where 

baby spinach could be grown throughout 

the year. “This structure helped protect the 

plants from the harsh cold winters and 

excessive rain and hail in summer,” explains 

Jimmy. The remainder of the Woolworths 

loan went into additional shade netting and 

infrastructure development, whereas the 

money from In2Foods was used to buy more 

machinery, a tractor and a truck. 

With this support, Jimmy managed to 

expand his production to 16ha and create 

42 permanent jobs and 30 seasonal jobs. 

 11



AFRICAN FARMING  | December 2020

The Bothas have turned a rundown farm with dilapidated infrastructure into a 
successful commercial operation employing 42 permanent and 30 seasonal workers. 

Jimmy says grooming Lerato to take 
over the reins has been very fulfilling.

“With an extra pair of  
qualified hands we can catapult 

the farm to another level.”

“We have expanded our product line to 

eight types of herbs and 10 vegetables. We 

now have 8ha of open land and 8ha under 

plastic and net,” he says. 

As the farm grew into a larger and more 

sophisticated operation, Jimmy’s daughter, 

Lerato, who started off helping out as a 

seasonal worker while studying towards a 

BA Agriculture degree at the University of the 

Free State, took over daily operations. 

“I had convinced Lerato to study and join 

the industry because the farm is already there 

and, also, I’m not getting younger! 

“She is young and female – she can be an 

example to aspiring females out there,” 

Jimmy explains excitedly. “I used to operate 

alone in the past, doing everything, but now 

with an extra pair of qualified hands we can 

catapult the farm to another level.” 

Getting to that point had been a winding 

road for Lerato too. She says she’d had ideas 

of her own when she finished high school. 

“I went to university with the hope of 

becoming a lawyer, but a few months into my 

degree I opted to change to agriculture. My 

father was already in his fifties and my sister 

is an architect, so I thought it would be ideal 

to go into agriculture. My father had already 

made such a success of the business, but 

there was no succession plan in place. That is 

why I took it upon myself to change over.” 

QUALITY OVER QUANTITY
According to Lerato, quality is especially 

important in vegetable and herb production. 

“Consumers buy with their eyes, so having 

a goodquality product helps. This also 

attracts new clients because everyone prefers 

having quality products on their shelves or in 

their kitchen,” she explains.

“Ours is an allyear production and our 

lettuce takes about six weeks from seedling 

to maturity, whereas something like cabbage 

can take up to 14 weeks to mature. The rest 

of our product cycles fall in between the six 

and 14week period.”

She says herbs must be of great quality to 

give more flavour and are mostly for high

end customers. “We normally use the client’s 

specifications to determine the right time to 

harvest, because some clients prefer the 

younger leaves. In those cases we sometimes 

harvest before the product is fully mature, 

therefore anything from four to eight weeks 

can be ready for the market.” 

Even though the infrastructure they 

developed assists in ensuring that they’re in 

production all year round, the temperature 

still plays a major role in the decision when to 

plant certain crops. 

“Because we work with nature, we are 

forced to adjust our product choices 

accordingly,” Lerato explains. “For example, 

we are in a frostprone area and basil will not 

thrive under such conditions. It is extremely 

sensitive and can even turn black when 



it’s too cold, hence we only grow basil for 

eight months of the year.” During the cold 

months, they increase their cabbage 

production instead, because cabbage 

withstands temperatures as low as -10˚C.

Other herbs such as coriander, Italian 

parsley and rocket can be grown all year 

round, says Lerato. “The trick is to buy the 

correct seed because the summer and 

winter varieties differ. Also, keeping the 

product free of weeds and pests is the best 

way to optimise returns.” 

A crop needs the maximum amount of 

sunlight to grow optimally, and being 

surrounded by weeds hinders its growth, 

she explains. 

“A good fertilisation programme also 

con tributes to maximum returns, as does 

the regular use of pesticides and fungicides.”

They used to have a problem with their 

cauliflower turning beige when it was 

exposed to the sun. “As I said, when some-

thing doesn’t look good, people don’t buy it. 

So to prevent sunburn we started tying the 

cauliflower leaves together with an elastic, 

like you would tie a ponytail, once the heads 

start forming. This has proved to be the best 

way to keep it white,” Lerato chuckles. 

Besides quality, she says, consistency sets 

them apart and keeps them relevant. She 

believes many farmers lose clients because 

they are unable to meet their demands. 

“Drawing up a growing programme 

helps, so you are able to have product 

available all year round.”

GIRL POWER
Despite all her hard work and passion, 

Lerato says people are still surprised when 

she introduces herself as a farmer, because 

the industry remains so male-dominated.

“I’m not really bothered but it can get 

frustrating at times. I am either treated with 

kid gloves or blatantly overlooked. However, 

I don’t lose sleep over it because I know 

where I’m headed. I think people need to 

get their heads out of the clouds because 

there are many females who are blooming 

in the industry and soon it will be one of the 

fields dominated by women.” 

Jimmy has been mentoring and 

developing emerging farmers and students 

for many years now, but grooming his 

daughter has been the most fulfilling. He 

says teaming up with her has rejuvenated 

his spirit even when he was having a hard 

time with his partners. 

“We were not financed by banks but 

went into strategic partnerships with 

corporates by offering them shares in the 

businesses. That on its own brings serious 

challenges,” explains Jimmy. 
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However, working with Lerato has 

brought about some exciting new ventures. 

“We want to do the whole value chain 

and even branch out to implements, 

machinery and equipment,” says Jimmy.

Lerato is up for any challenge, she says, 

because she learnt resilience from her dad.

“I want to show people that farming 

doesn’t have to be boring. As a young 

person, you can still live your life while 

running a farm. You can be beautiful, wear 

your make-up and your heels over the 

weekend and get down and dirty during the 

week,” she smiles. “This will be an important 

lesson for young people who want to enter 

the industry. This will show them agriculture 

is not a trap.” 
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 UP CLOSE AND PERSONAL…  

LERATO BOTHA

WHAT’S THE BEST ADVICE  
YOU’VE BEEN GIVEN SO FAR?
My father’s advice to be consistent. 
Also, if you want something done 
yesterday, then do it yourself. That’s 
one of the most important lessons I 
was taught by my neighbour, Johann 
van den Bosch. 

YOUR BIGGEST ACHIEVEMENT?
Being able to finish my studies as an 
agronomist and taking over the farm 
successfully. Continuing to operate 
sustainably and growing the farm 
is important.

WHO HAS MADE THE BIGGEST 
CONTRIBUTION TO YOUR SUCCESS? 
My dad. This industry can really knock 
you down but he has taught me to 
fight for what I believe in. He’s been 
a great mentor and never treated me 
as though I was special. I started off as 
a seasonal worker and worked myself 
up to where I am today. 

WHAT ROLE HAVE YOUR NEIGH
BOURS PLAYED IN YOUR JOURNEY? 
There are farmers who have played an 
important role in the development of 
the farm from the beginning. We owe 

most of our success to their generosity 
and support. 

WAS IT A STRUGGLE TO GET 
FINANCING? WHAT ADVICE DO 
YOU HAVE FOR OTHERS IN THE 
SAME POSITION?
Emerging farmers are facing a big 
challenge in accessing finance. We 
had to find other ways to fund the 
business through partnerships. It 
is important that farmers do their 
homework and ensure they find the 
best possible financial solutions. Not 
all funding is good funding. 

HOW INVOLVED ARE INPUT 
SUPPLIERS IN YOUR OPERATIONS?
Input suppliers are a big part of an  
operation like ours. They play a 
significant role in the programmes 
we have on the farm and their input 
is very important. 

IF YOU COULD GIVE THE MINISTER 
OF AGRICULTURE SOME ADVICE, 
WHAT WOULD IT BE?
She must make support available to 
emerging farmers in practical terms 
and not pay lip service. There is 
currently no deliberate and tangible 
support, especially not for young 
people who may not have parents 
who are first-generation farmers to 
pass on land to them. 



Lerato (left) tells Angie (right) she 
believes women will dominate the 
field of agriculture in the future. 
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Soaring over Winterveldt during 
a flying lesson, Kobela 

Mokgohloa, a qualified small-
aircraft pilot, was fascinated by 
the sight of vast tracts of land 

– including a plot owned by his 
family! – lying fallow while the 

communities living there 
suffered social ills such as high 

unemployment and crime. 
African Farming learnt how this 

experience inspired him to  
ditch flying for farming. 
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FORMER  
PILOT 

GROUNDED 
BY LOVE OF 
FARMING

O
ne mistake 32-year-old 

Kobela Mokgohloa 

admits he’d made 

early on in his farming 

career, was to try to do 

everything at once. 

This young commercial 

cucumber farmer who farms on a 16ha farm 

in Winterveldt, about 40km north of Pretoria, 

started out with cattle in a feedlot, as well as 

tomatoes and green peppers. He’s the first to 

acknowledge this wasn’t the best way to 

begin farming. “You need to be focused if 

you want to farm successfully,” he says. 

After some trials and tribulations, Korema 

Farm now grows English cucumbers under 25 

tunnels and its produce is marketed through 

the Tshwane, Joburg and Springs fresh 

produce markets and Spar outlets in Pretoria.

After graduating from high school, Kobela 

obtained his private pilot licence at Blue Chip 

Flight School in Wonderboom, Pretoria, in 

2008. While flying over Winterveldt one day, 

he noticed tracts of land lying fallow and 

wondered why it was not put to use. As 

soon as he was back on solid ground, he 

started doing research. And when he found 

out his father owned a 4.2ha plot in the area 

with three dilapidated greenhouses on it, 

there was no turning back. 

TOO MUCH TOO SOON  
Kobela took over the plot with the assistance 

Kobela Mokgohloa graduated from the Potchefstroom High School for Boys and  
obtained his private pilot licence in 2008 before deciding he’d rather work the land 
than fly for a living. PHOTOS: PETER MASHALA 

.LOCATION.   •
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Winterveldt,  
Gauteng



of his parents, who funded his hydroponic 

production training and his first production 

cycle. “But then I tried to diversify too soon 

by introducing another operation,” he 

recalls. Kobela entered the 2009/2010 SAB 

KickStart entrepreneur programme with a 

different type of concept – a feedlot – and 

won the R100 000 prize, which he used to 

start the business. But results soon showed 

that he was trying to do too much too soon.

“I spent a lot of my time running around 

doing a lot of things, including looking for 

weaners, and started dropping the ball with 

the hydroponic business,” he explains. So it 

was a blessing in disguise when the high 

maize prices between 2011 and 2012, 

when a ton cost more than R5 000, forced 

him to close the feedlot business. 

That experience – along with observing 

successful farmers – taught Kobela that 

becoming a specialist in one field before 

moving on to the next venture was the way 

to go. “When A is running smoothly, then 

move on to B,” he says. 

Once he turned his focus to vegetable 

production, he realised he had to make some 

changes. It wasn’t sensible to produce 

tomatoes and peppers under only three 

tunnels if he was competing with farmers 

producing on a large scale in open fields. 

When the market was flooded, he took a 

knock. The solution was to switch to 

cucumbers and speciliase in growing them.        
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 UP CLOSE AND PERSONAL…  

KOBELA MOKGOHLOA

WHAT IS THE BEST ADVICE  
YOU’VE EVER RECEIVED?
Be consistent in everything you do.  
It has been my motto.

IF THERE WAS ONE THING YOU 
COULD HAVE DONE DIFFERENTLY, 
WHAT WOULD IT BE?
My biggest mistake was thinking that, 
when you borrow money, it should 
be as little as possible. But borrowing 
too little can be costly too. You 
need to borrow based on the farm’s 
requirements, not what you think 
you’ll be able to pay back. Years ago, 
when the Land Bank offered the Retail 
Emerging Markets (REM) package 
for smallholders at a subsidised 4% 
interest rate, I lent little money. I 
should have got more and taken 
advantage of the low interest. 

YOUR BIGGEST SUCCESS TO DATE?
Being able to build the operation to 
this scale at my age is one thing I’m 
particularly proud of. Now I can go 
bigger without any doubt in my mind. 
We’ll be adding 40 more tunnels every 
year for the next five years. I’m not 
worried – age is still on my side. 

WHO HAS MADE THE MOST 
IMPORTANT CONTRIBUTION  
TO YOUR BUSINESS?
My parents. I also got support from 
mentors, such as the agriculture 
stalwart and business pioneer  
Dr Sam Motsuenyane, who also  
farms in Winterveldt. I have various 
people mentoring me on different 
aspects of the business. 

HOW DO YOU GET ALONG  
WITH YOUR NEIGHBOURS?
We have a good relationship with all 
the farmers, who are predominantly 
black veteran farmers. Besides  
Dr Motsuenyane, both the late  
PAC stalwart Dr Philip Kgosana  
and Dr Richard Maponya, who also 
passed away earlier this year, farmed 
in Winterveldt and had a major 
influence on my business.

WAS IT A STRUGGLE TO GET 
FINANCING? DO YOU HAVE ANY 
TIPS FOR UPCOMING FARMERS? 
It is always a big struggle to get 
financing as an emerging farmer, 
especially with our development 
finance institutions. My advice is 
always to understand your business’ 
financial needs and borrow money 
according to those needs. 

HOW INVOLVED ARE INPUT 
SUPPLIERS LIKE FERTILISER 
COMPANIES IN YOUR BUSINESS?
We run a highly technical operation, 
so we need a good relationship with 
input suppliers who have better 
knowledge of their products and how 
to maximise their potential.  

WHAT ADVICE WOULD YOU OFFER 
THE MINISTER OF AGRICULTURE? 
Give the real farmers land with title 
deeds so they can invest their money 
and grow their businesses. Also, the 
minister should be strategic in her 
support of black farmers. She cannot 
give a blanket solution to all of them. 
Make funding available at low lending 
rates – some farmers don’t need 
handouts, just cheaper finance,  
which they will pay back.

Korema Farm packs about 5 000 boxes 
of cucumbers a week, averaging 50 000 
cucumbers or 40 tonnes weekly.

Being hands-on at Korema has taught 
Kobela various skills. As a result he is 
able to do a lot of the work himself. 

Construction has begun on another  
40 tunnels. Kobela manufactures  
these structures himself on the farm.



SCALING UP
In 2012 Kobela added four more tunnels and 

acquired a 4ha plot next to his, bringing the 

total farm size to just over 8ha. “You need at 

least eight tunnels to make a reasonable 

living from cucumbers,” he says. 

As always, the biggest challenges of 

scaling up are finance and other resources 

such as water. “As a small business, the costs 

are high while it is not easy to get funding,” 

Kobela says. Not being able to afford 

expensive consultants and machinery 

resulted in delays, forcing him to do a lot 

himself to save money. 

“Doing things yourself saves you money. 

When you save money, you increase your 

profitability,” he insists. Instead of buying 

tunnels, he builds his own, thereby saving 

more than 50% of the purchasing and 

installation costs he would have been paying 

service providers. 

“I had to lower production costs by 

introducing more technology and 

automating operations. This also helps me to 

measure productivity,” Kobela says. 

Moreover, well-trained staff members 

who understand and share your vision is key. 

He therefore invests in employee develop-

ment and takes care to retain personnel. 

“I don’t have temporary workers: all 25 

are permanent and quite knowledgeable in 

their line of work. This allows me to trust 

other people and delegate more, freeing up 

some of my time to focus on efficiency.”

Since 2010, operations at Korema Farm 

have grown from three to 25 tunnels. Yet 

while size and production matter, Kobela 

emphasises that productivity, efficiency and 

quality are most important – this he learnt at 

the Gordon Institute of Business Science 

when he completed a course on management 

and operations.

Case in point: at the beginning, he says, 

he wanted to push up his production by 

improving the yield from 17 fruit per plant to 

22. But that didn’t help, as the quality was 

affected. “Now we focus on what the 

market wants instead. We do our calculations 

and market analysis every second week.” It is 

extremely important to study market trends 

and keep the information for future use, he 

explains. “So we are happy with 15 good-

quality fruit per plant, which also allows us 

three short harvesting cycles instead of two. 

Korema now markets about 5 000 boxes of 

6kg and 8kg per week. That’s an average of 

50 000 cucumbers or 40 tonnes weekly.” 

Kobela prefers supplying fresh produce 

markets over grower contracts, with which 

he has had some bad experiences. 

“We are on the market 52 weeks a year 

and, to be profitable, we have to offer 

consistency, quality and volume,” he 

explains. Unlike grower contracts, market 

prices fluctuate and can hit rock bottom 

when demand is low and supply is high. 

“By being consistent with quality and 

volume, we are able to ride the wave when 

the market isn’t performing. But the returns 

are much higher when the supply drops and 

demand pick up.” 

Quality means everything to Kobela – it is 

what keeps Korema competitive. He does an 

annual survey of who buys its products and 

the reasons they keep coming back. This, he 

says, helps him to improve and maintain the 

farm’s high standards. 

“The markets open for business at 5am. 

Some buyers cannot come to the market at 

that time. Therefore they place their orders 
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via phone. So if they aren’t there to see 

what’s on the floor, they go with brands they 

know and trust. I have built up my product 

to that level where buyers simply request 

Korema product without even seeing it,” he 

says proudly. 

The quality of his product also means his 

agent won’t sell below a particular price. 

However, Kobela points out, being deliberate 

in market positioning is equally important. 

“We choose the agents who hold a 

strategic position on the market floor. The 

agency has to be where the most traffic is 

and the lighting is good for visibility of the 

stock. And we chose the brightest colour for 

our branding to ensure it attracts people.” 

On a personal level, picking the right 

people in the agency to sell your product is 

of utmost importance. “Our agents should 

always have the right attitude,” Kobela says. 

“These are small yet big things for Korema.”

DIVERSIFYING 
Production is currently being increased by an 

additional 40 tunnels, so the total will be 65 

by January 2021. Kobela says the expansion 

project was delayed by government red 

tape, particularly with regard to water rights. 

“This was a 2018 plan, but because of 

inefficiencies in the relevant government 

departments and municipal offices, we’ve 

lost two years.” However, the work is now 

finally under way. 

As part of the expansion, Kobela is 

venturing into cattle production once again. 

He introduced Limousin cattle on the farm in 

2016 and currently has 40 breeding cows. 

He deliberately keeps the herd small, given 

the size of the farm. “The cattle are grazed 

on surrounding communal land but the 

intension is to find a bigger farm where I’ll 

start proper breeding,” he explains. “I just 

love the Limousin breed. Having run a 

feedlot, Limousins are the best choice, 

especially for producing weaner calves.”  

Kobela says he is satisfied with only 15 good-quality fruit per 
plant, as this allows for three short harvesting cycles instead of 
only two. PHOTO: PETER MASHALA

As part of his expansion plans, Kobela is venturing into cattle 
farming once more – this time with experience on his side.   
PHOTO: BRAND REPUBLIC

“When A  
is running 

smoothly, then 
move on to B.”
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S
elf-taught and award-winning 

Braunvieh stud breeder 

Kleinjan Gasekoma of the 

farms Bruintjiesfontein and 

Klein Quaggablatt near 

Reivilo, North West, says the 

defining moment of his 

farming career came when he attended a 

farmers’ day in Vryburg. On that day, lady 

luck smiled on Kleinjan and he won two 

Braunvieh cows and a bull in a raffle 

competition. Ten years later, in 2015, 

Kleinjan was named Voermol National Cattle 

Breeder of the Year. 

He is the first and remains the only black 

From communal to commercial farmer, then National Cattle Farmer 
of the Year – all in just 12 years. This is the path walked by 

Gasekoma Braunvieh Stud owner Kleinjan Gasekoma of Reivilo in 
North West, who attributes his achievements to hard work, 

willpower and good mentorship. He shares his remarkable story. 
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THE LONG WALK TO 
FARMING SUCCESS

farmer to be awarded this prestigious title. 

Born in 1947 in Matlapaneng village 

outside Taung in North West, Kleinjan was 

raised by his aunt, who informally adopted 

him when he was eight. “My aunt and her 

husband worked on a farm in Banfontein 

near Schweizer-Reneke, so I grew up working 

as a shepherd and later moved to the dairy 

when I was a teenager,” Kleinjan remembers. 

And so his farming aspirations started. “I 

knew then that I wanted to farm with cattle 

but at that time, as a black man, my chances 

of owning a farm were very slim,” he recalls. 

Instead, when he turned 20, he left the farm 

and got a job in 1967 at a company contracted 

to the railways. He later moved to Pretoria 

and was posted to the railway mail room. He 

stayed at the hostels in Saulsville near 

Atteridgeville, west of Pretoria.

While in Pretoria, Kleinjan decided to go 

to school, an opportunity he didn’t get while 

growing up. He found an adult school in 

Pretoria West and attended evening classes. 

“I started reading different materials. This 

helped open my eyes to a lot of possi bilities, 

The 2015 Voermol Cattle Farmer 
of the Year, Kleinjan Gasekoma of 
Gasekoma Braunvieh Stud, farms 
on Bruintjiesfontein and Klein 
Quaggablatt, two farms totalling 
1 236ha in Reivilo, North West.  
PHOTOS: PETER MASHALA

.LOCATION.   
Reivilo, North West

•
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including realising my childhood dream of 

becoming a farmer,” he says. 

At the dawn of democracy, Kleinjan read 

about land reform and how aspiring black 

farmers were given the chance to farm 

through this process. Back then, the 

government encouraged the formation of 

farming cooperatives. Therefore Kleinjan 

and 24 other people – mostly friends and 

family back home in Taung – formed a 

cooperative that was allocated the farm 909 

Louvlakte near Amalia in 2003. When they 

moved to the 633ha property, Kleinjan didn’t 

have animals. “I had a second-hand BMW 

car, which I sold to buy three pregnant cows 

in 2004,” he recalls. 

CHANGING NEEDS
That fateful farmers’ day took place in 2005. 

He had been reluctant to participate in the 

raffle and certainly did not expect to win. 

“God works in mysterious ways,” recalls 

Kleinjan, who is a man of faith and a member 

of the Zion Christian Church. He admits he 

had not even heard of the Braunvieh cattle 

breed at that point. His herd was 

predominantly Bonsmara-type cows, yet for 

some reason he decided to keep his prize. 

Before long he was impressed by how the 

animals performed on the farm and decided 

to explore the breed further. 

“I still remember how those bull calves 

outperformed my and others’ Bonsmara-

type calves at auctions,” explains Kleinjan. 

“I noticed the cows had above-average 

milk production, good udders and teats that 

ensured calves grow up fast with above-

average weaned weights. The cattle have a 

calm temperament and perform exceedingly 

well in a feedlot. That’s how and why I 

decided to move into stud breeding with this 

magnificent breed,” he smiles. 

The herd soon grew bigger and Kleinjan’s 

breeding needs were changing. Sharing the 

farm with others was becoming impractical. 

He applied for and was allocated the 518ha 

farm Klein Quaggablatt through the Proactive 

Land Acquisition Strategy (PLAS) in October 

2008. Later that year he received nine 

Bonsmara cows through a government 

subsidy. And in 2009 Kleinjan was fortunate 

to qualify for the Recapitalisation and 

Development Programme, which saw him 

acquiring an additional 718ha. He was 

allocated the farm Bruintjiesfontein, a 
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Kleinjan says he chose the Braunvieh breed, because the cows are know for  
producing a lot of milk that allows their calves to grow quickly, and wean at  
above-average weights.  

Braunvieh are known for their fertility and bulls cross well with commercial animals. 
Kleinjan uses his own bulls in his commercial herd, and so sees these results first hand.    

Kleinjan believes calves that grow well should be weaned at six to seven months 
at a weight of 260kg to 300kg. That’s were the Braunvieh’s milk production helps a lot.
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state-owned game farm next to Klein 

Quaggablatt that had been under 

caretakership. “The caretakers were being 

moved to another farm,” he recalls. 

THE GOOD AND THE BAD
But the state’s support proved to be lacking 

in some key respects. 

“The mentor allocated to me and his 

service providers messed up big time and did 

shady work,” Kleinjan laments. “From the 

R3 million grant allocated to me, they only 

built two small farmhouses and erected a 

wobbly fence that didn’t survive one rainy 

season. Not even a single cow was bought.” 

He spent two years battling with the 

department over the misused funds. When it 

couldn’t be resolved by the provincial 

department, he and other farmers who’d 

suffered the same fate took the matter 

directly to Gugile Nkwinti, Minister of Rural 

Development and Land Reform. “I insisted on 

a new mentor and requested a list of mentors 

available on the provincial department’s 

database. That is where I saw the name Cois 

Harman. Cois, himself a Braunvieh stud 

farmer from the Marico Bushveld, is the co-

owner of Agristart, a farmer-development 

company with an exceptional track record in 

North West. “I met Cois once at the farmers’ 

day in 2005 when I won the raffle, but I had 

been hearing of his impressive work with 

black farmers ever since,” Kleinjan says. 

Upon his appointment as Kleinjan’s 

mentor, Cois was instrumental in resolving 

Kleinjan’s problems in 2013. Cois says 

Kleinjan made a big impression on him. “I 

saw someone who had every intention to 

succeed as a commercial farmer,” he recalls. 

When the state released new recapita li sa-

tion funds, the two men drew up a detailed 

plan of action. “I involved him and made him 

part of the whole process,” Cois says. 

“I wanted him to take full ownership of 

the project.” He insists mentorship is about 

equipping someone with the right skills by 

ensuring they take as much responsibility as 

possible in their business; not making 

decisions for them. 

New fences, a dam, sheltered feeding 

stations, a loading ramp and functioning 

water troughs, as well as upgraded kraals and 

animal-handling equipment for 350  cattle 

were first on the list. Cois seconded one of his 

own employees, Gilbert Legoba, to assist in 

training Kleinjan’s workers in welding and 

carpentry. Gilbert helped build the cattle 

kraals, crushes and loading ramp, as well as 

install a good quality scale. Kleinjan was also 

able to buy 63 cows, a tractor, a trailer, a 

Toyota bakkie and other implements. Cois 

remained in Kleinjan’s corner and continues to 

offer support whenever it is needed. “Because 

of Cois’ help, the farm is sustainable and can 

pay all its expenses. We don’t have to borrow 

money,” Kleinjan points out proudly.  

 

TOP-CLASS INFRASTRUCTURE
“The infrastructure we developed was top-

class, and I think this is what impressed the 
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judges of the Voermol award,” says Kleinjan. 

The farm’s 14 camps are neat and have 

functional infrastructure and handling 

facilities. There is always enough grass at all 

times. “We maintain and keep our 

infrastructure in good shape,” he adds. 

Kleinjan uses a rotational grazing system 

for the 200-strong herd of 150 stud and 

50 commercial cows. Kleinjan says his official 

carrying capacity is 12ha per large stock unit 

(LSU) but, thanks to his veld-management 

strategy, he manages a little more as there is 

always surplus grazing. “I increase my carrying 

capacity by planting blue-buffalo grass every 

year in all the camps. During the rainy season, 

I buy seed and plant by hand. Some of the 

seed is mixed with the licks so the cattle help 

me plant it in areas I can’t reach.” 

Cattle have short grazing intervals, and 

are rotated weekly during the rainy season. 

The weaners are separated from their 

mothers to run alone in four camps, he says. 

“Because they’re still small, they don’t 

consume a lot. We do this to prevent them 

from continuing to suckle on their mothers, 

as it affects the cows’ condition before we 

put in the bulls.” 

In winter the animals are allowed longer 

grazing periods. Kleinjan provides licks, 

mainly consisting of salt, bonemeal and zinc 

sulphate. He also used moderate amounts of 

urea to prevent over grazing. He says many 

farmers make a mistake of using too much 

urea, which increases the cattle’s appetites 

and causes them to eat too much, resulting 

in overgrazing. “Overgrazing is every 

farmer’s worst nightmare. Once that 

happens, it will take at least two years to 

recover. Where will you graze your cattle for 

those two years?” 

Kleinjan does not compromise when it 

comes to the health of his animals and 

follows a strict vaccination programme. 

“Depending on the tick load, we dip every 

two to three weeks using different chemicals 

to prevent the ticks from building up a 

resistance to the medicines we use. We 

vaccinate annually against blackleg 

(sponssiekte in Afrikaans), anthrax, lumpy 

skin, bovine viral diarrhea, brucellosis, 

pasteurella and Rift Valley fever,” he explains. 

He believes his herd management is 

another aspect that impressed the judges, 

and Prof Hennie Snyman from the University 

of the Free State in particular.

Kleinjan (left) is on the lookout for another farm in order to grow his enterprise so the 
next generation of Gasekomas can inherit a sustainable business. With him are his son 
and farm manager, Clement Gasekoma (right), and daughter, Lerato (centre).

“Braunvieh cattle have a calm 
temperament and perform 

exceedingly well in a feedlot.”
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ONLY THE BEST
Kleinjan says only the best performers are 

kept on his two farms. “I don’t have too 

many resources. Therefore I cull non-

performers immediately,” he emphasises. 

Productivity is at the top of his breeding 

priorities, meaning each cow should calve 

annually. The cows need to have enough 

milk to raise their calves well and fast. 

“Well-growing calves must wean at six to 

seven months at a weight of between 260kg 

and 300kg. This is what makes you money,” 

he winks with a smile. Besides being 

beautiful animals, the Braunvieh are 

extremely fertile and the bulls cross well with 

commercial cattle, in his view. He runs his 

commercial herd with stud bulls that are 

giving him extremely good results, he says. 

“This can be proven with the animals’ 

performance at auctions. I sold five weaners 

recently at about R43 000.”

When selecting stud animals, he believes 

certain features are simply non-negotiable. 

“The cows must be well built and have 

depth and wide hind quarters, as well as 

straight and strong backs. They should have 

strong hooves and be able to walk 

comfortably,” Kleinjan maintains. 

“Anything less, such as cattle that cannot 

maintain condition or those with narrow hind 

quarters and straight hocks must go –  they 

are likely to give problems when calving.” 

Kleinjan often participates in shows, and 

markets his breeding animals at national 

auctions. He is looking for more land where 

he can increase his operation to at least 

500  breeding cows. “The operation is 

growing bigger and I’d like to get another 

farm to build it up for the next Gasekoma 

generation,” he says.

Besides the cattle, there is also game such 

as eland, gemsbok, blesbok, rooihartebees, 

tshepe (springbok) and impala on his farms 

– an aspect he plans to commercialise in 

future. He also has about 130 breeding Boer 

goats and 80 sheep. “This helps with cash 

flow in the business,” he explains. 

“But I would like to grow the small-stock 

operation to have a complete commercial 

mixed-farming operation.” 
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 UP CLOSE AND PERSONAL…  

KLEINJAN GASEKOMA

WHAT IS THE BEST ADVICE  
YOU’VE EVER BEEN GIVEN?
When I was building my Bonsmara 
herd, one of the largest breeders 
in the country and the owner of 
Kroon Vee, Jan van Zyl, whom I had 
befriended, told me not to sell bull 
calves for cash but rather to swop 
them with other farmers for heifers in 
order to grow my herd faster. He also 
motivated me and kept me going 
with his story of how he started out 
working for commercial farmers who 
were never kind to him.

AND YOUR BIGGEST  
ACHIEVEMENT TO DATE? 
Winning the Voermol Cattle Farmer 
of the Year award in 2015. Not only 
was it about winning, it was also 
about the motivation and confidence 
I gained by being on the level of the 
best livestock farmers in the country. 

WHO HAS MADE THE MOST 
VALUABLE CONTRIBUTION TO 
YOUR SUCCESS?
My mentor, Cois Harman. I’ve learnt 
a lot from him as a farmer but he’s 
exceeded his role as a mentor and 
contributed a lot to my success and 
that of the farm. 

WHAT KIND OF RELATIONSHIP 
DO YOU HAVE WITH THE 
NEIGHBOURING FARMERS? 
We have an amazing relationship 
with farmers around us, both black 
and white. We have a common goal 
and mostly the same challenges.  

DID YOU FIND IT A CHALLENGE  
TO SECURE FINANCING, AND 
WHAT ADVICE CAN YOU OFFER 

OTHER FARMERS WHO  
ARE IN NEED OF FUNDS?
It really was a big battle to finance 
our operations. I think the most 
important thing is to get good advice 
from knowledgeable people. Cois 
played a big role in assisting me to get 
financed. Farmers should build a good 
financial record and try as hard as 
possible to be self-sufficient to a point 
where they can farm cash. Thanks to 
Cois, that is where we are. We have 
no credit, which works for us.

HOW DO YOU SEE THE ROLE OF 
INPUT SUPPLIERS LIKE ANIMAL 
HEALTH COMPANIES? 
The input suppliers and the role they 
play in our operations are important. 
They give us sound technical advice, 
which helps us. It makes sense to have 
a good relationship with them. 

IF YOU COULD GIVE THE MINISTER 
OF AGRICULTURE ONE PIECE OF 
ADVICE, WHAT WOULD IT BE?
Farmers need title deeds in 
order to make a success of their 
businesses. Most black farmers 
struggle to get financed because 
they do not own their land, and it 
delays their progress. The minister 
needs to consider this if we are to 
move forward as an industry. 

HAS ORGANISED AGRICULTURE 
BEEN SIGNIFICANT TO YOUR 
BUSINESS AT ALL?
We need organised structures. That is 
where we get the most information 
and build relationships with other 
farmers and industry role players. If 
it weren’t for the farmers’ day where 
I won the raffle, I wouldn’t be where 
I am today – and that was organised 
by such a structure. Farmers need 
organised structures to deal with issues 
affecting all of us. 

Keeping goats and sheep in addition to his cattle 
helps Kleinjan with cash flow. He plans to grow 
this side of his business and run a complete 
commercial mixed-farming operation soon. 



L
ekatu Simbras & Simmentalers 

has won numerous awards and 

has dominated shows across the 

country. Owner Obakeng 

Mfikwe, a medical doctor who 

took early retirement, believes 

that by setting big goals you 

might miss them – but if you don’t set them, 

it is almost guaranteed you won’t reach 

them.  For him, the goal is building an 

integrated meat enterprise to supply local 

and international markets. KMF Farm 

Holdings runs its mixed-farming operations 

on five farms totalling 2  894ha: four in 

Lichtenburg, North West, and one in 

Obakeng Mfikwe, the founder 
of Lekatu Simbras & 

Simmentalers stud, hung up his 
stethoscope in 2010 to establish 

a successful commercial  
mixed-farming operation in 

Lichtenburg and Magaliesburg, 
under the name of KMF Farm 

Holdings. He told Peter Mashala 
more about his unplanned 

success in farming. 
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FROM DOING  
HOSPITAL ROUNDS 

TO BREEDING 
CHAMPION BULLS

Magaliesburg, on the border between 

Gauteng and North West. The mixed 

operations include a 172  000-per-cycle 

broiler production, 350 Simbra, Simmentaler 

and Black Angus stud breeding cows, and 

1  152ha for grain production. On the 

Magaliesburg farm, Obakeng plants just 

over 200ha maize and has recently started 

stocking a 20 000-capacity feedlot. 

But it wasn’t always his plan to end up in 

agriculture. Like many young kids who grew 

up in rural areas, farming was part of his 

childhood. “I grew up in Jericho, a village 

near Brits in North West. My dad was a cattle 

farmer,” he says. Naturally he had to help his 

father with farming activities, an experience 

that wasn’t always pleasant. “Instead of 

having a good time with your mates playing, 

you’d be busy on the farm,” he explains. 

Obakeng went on to choose a career as a 

medical doctor and later opened a practice 

in Fourways, Johannesburg, a world away 

from farm life. He also started another 

business supplying medical equipment to 

various hospitals. His elder brother, Rothman, 

ABOVE: As part of his fodder plan, 
Obakeng plants about 32ha Sorom 
stooling rye under irrigation for winter 
on his farm in Lichtenburg. The cattle 
graze it for two hours a day, which 
provides them with enough protein to 
see them through the following few 
days on dry grass.  
PHOTOS: PETER MASHALA

LEFT: Obakeng Mfikwe closed 
his medical practice in Fourways, 
Johannesburg, 10 years ago to 
focus on farming and his medical 
equipment supply business.
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.LOCATION.   
Lichtenburg, North West;
Magaliesburg, Gauteng
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was the one who later joined their father 

part time on 1  000ha in Beestekraal, near 

Brits, where they farmed with Simbra cattle. 

Things took an unexpected turn for 

Obakeng when Rothman passed away in a 

car accident in December 2008. “Dad didn’t 

take it so well, so I had to fill my brother’s 

shoes and joined my dad on the  farm,” 

recalls Obakeng. He bought his first four 

Simbra cows in 2009. A few months later he 

bought another 55 Simbra stud cows, which 

he registered with the breed society.

“I named the stud after my dad – Lekatu 

was his childhood nickname,” he explains.  

By 2011 Obakeng had grown the herd to 

160 animals. Because of the capital 

investment he’d made, he began to pay 

more attention to the farming, and noticed 

he enjoyed spending time there. 

“I started closing the practice on weekends 

to be on the farm. The more time I spent 

there, the more fulfilled and energised I’d 

feel. This of course led to my decision to close 

the practice permanently to focus on the farm 

and my medical supply business that I got off 

the ground between 2010 and 2011.”

SMART BREEDING
As the herd grew, Obakeng needed more 

land. In 2011 he applied for a farm he had 

identified in Lichtenburg in the heart of the 

maize triangle, 69km outside Mahikeng. The 

466ha farm Rietfontein was allocated to him 

under a 30-year lease in December 2011. 

“It was dilapidated and needed a lot of 

work. The last activity on the farm had been 

poultry production on about 16ha; the rest 

was grazing and arable land that had not 

been in production for years,” he explains. 

Obakeng arrived on Rietfontein with only his 

Simbra stud. “It took blood, sweat and tears 

to build it back into a fully functional farm.” 

By the end of 2012, the farm was making 
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Obakeng uses nine bulls in two breeding seasons, putting them with the cows from 
January through March for the summer season and from July to September for winter.
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 THE POWER OF PEER REVIEW  

Obakeng participates in shows across 
the country. This, according to him, is 
for marketing purposes as well as a 
peer-review mechanism. 

“You get to compare yourself and 
your animals with other breeders. 
It’s an opportunity to see whether 
you are keeping up with industry 
standards,” he explains. 

“You want to see whether your 
animals are too small or too big in 
terms of breed average. 

“You wouldn’t want to breed 
animals that are too big, because 

then fertility becomes a problem; and 
you wouldn’t want to breed animals 
that are too small, because then 
growth becomes a problem.” 

Obakeng says if he for instance has 
a bull competing in a 16-24 month 
class, he will always compare his 
animal’s size with those competing 
against him. 

“If your bull is smaller than the rest 
of the bulls, you’ll know growth is 
the problem. And if your bull is the 
biggest, you know fertility could be 
a problem. But if the bull is on par 
with the rest, you know you’re on 
the right track.” 

a profit, producing maize on more than 

150ha, with 150 000 broilers per cycle and 

the 160-strong Simbra stud. Obakeng’s 

knowledge of cattle breeding had also 

grown exponentially as he studied and 

attended various courses, including 

qualifying as a junior cattle judge.

Because of the quality of cattle Obakeng 

breeds, he would often be asked for advice 

by farmers who wanted to buy bulls from 

him. Most of these farmers were commercial 

cattle farmers doing cross breeding. 

“Before I sold them bulls, I’d try to find 

out what their goals were and, depending 

on what they wanted, I advised them to get 

a good Simmentaler bull to create a stable 

genetic platform to breed from,” he explains. 

These farmers would have a mixture of 

breeds, animals with different conformations, 

sizes, colours and so on, he says. Using a 

composite breed like a Simbra bull on a 

Bonsmara, a Brahman or any other type of 

cow may not get you the result you desire. 

“However, using a pure Simmentaler bull 

on these cows first will help create a solid 

genetic foundation, giving your first-cross 

heifers good bone structure, good udders 

and milk, and the same colouring. Only then 

you should use a Simbra bull on those heifers 

for superior offspring. That’s how you breed 

better animals,” he says. 

Farmers who took his advice were so 

happy with the results that demand for his 

bulls spiked, resulting in him founding 

Lekatu Simmetalers in 2013.

Last year Obakeng introduced a Black 

Angus stud on the farm as part of his plans 

for an integrated beef value chain that could 

access the lucrative niche market for certified 

Angus beef. “Besides its high fertility, the 

Black Angus is one of the best performers in 

the feedlot,” he says. 

Very few breeds match the Angus in terms 

of fertility and meat quality. “People judge 

these animals based mainly on the 

environments one usually finds them in, like 

the lush areas of the Natal Midlands and the 

Eastern Cape or the planted pastures of 



the Western Cape. But if you buy the 

right type and size, they generally do well 

even under harsher conditions like here with 

us,” explains Obakeng. He plans to supply 

commercial cattle breeders with good 

certified Black Angus bulls with the aim of 

buying back all the calves at a premium for 

his feedlot operation. 

SUPERIOR GENES
Obakeng uses nine bulls in two breeding 

seasons. “The bulls are in with the cows 

from the start of January until the end of 

March for the summer season, and back 

again from July to September for the winter 

season,” he explains. He has a calving rate of 

between 85% to 90%, with a conception 

rate of about 92%. Topping his breeding 

objectives are fertility and carcass quality.  

“I want broad and longer animals that 

carry more meat. Other traits I don’t 

compromise on are good mothering abilities 

and milk production.” He maintains calves 

should not wean at anything less than 

240kg. “About 15% of our animals wean 

calves of between 270kg and 290kg,” he 

says. These animals are selected as core 

breeding animals. 

“As cattle farmers, especially stud 

breeders, we often focus on bulls and 

neglect the cows, forgetting that they’re 

equally as important,” he points out. 

“With weak dam lines, even an 

exceptional bull is not going to improve your 

herd substantially.” 

Any cows that do not conceive at the end 

of their breeding season are culled.

Obakeng says he is no longer as concerned 

with adding numbers to the herd as with 

having superior genes. “My cows have to 

produce the heaviest calves that are long 

and broad with sound conformation. Cows 

must produce enough milk and have 

exceptional mothering abilities,” he stresses. 

Admittedly, such exceptional quality is not 

yet as widespread as he would have liked.  

“This year I will be selecting my top five 

cows for embryo flushing. These embryos 

will be implanted into the 100 cows at the 

bottom end of my herd, so I can accelerate 

the breeding of above-average genetics,” 

explains Obakeng. 
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FODDER FLOW
According to Obakeng, a good fodder flow 

programme is key to the success of a stock- 

farming enterprise. He runs the 350 

productive females on 1  800ha of natural 

and planted pastures, including maize stover 

in winter. “Keeping the cows in good 

condition plays a major role in their 

productivity. It determines whether they will 

be ready to take the bull after the calving 

season,” he says. 

All his camps have enough clean water. 

“Animals should not have to walk far 

from where they are grazing to find water, as 

they tend to lose condition,” Obakeng adds. 

To supplement natural veld, Obakeng 

plants Smutsfinger grass (Digitaria eriantha), 

eragrostis, 16ha irrigated maize for silage, 

and 36ha Sorom stooling rye under 

irrigation. In winter, the cattle run on maize 

stover. 

Obakeng says he doesn’t believe in 

pampering animals with supplementary 

feed. Cattle must be as hardy as possible. 

“I sell cattle to farmers all across the 

country, some in pretty tough areas like the 

Kalahari. They must be able to buy my 

animals with the confidence that they will do 

well in their area,” he explains. 

“If your animals are always eating with 

you in the kitchen, then they will struggle in 

harsh environments and this can affect your 

reputation as a breeder.” 

Obakeng believes your reputation is 

Rietfontein produces 172 000 chickens per cycle. The broiler production plays an 
important role on the farm: Besides providing a good cash flow, the litter is valuable  
as cattle feed and fertiliser.

Last year he established a Black Angus 
stud on the farm as part of his plans to 
produce certified Angus beef.

Obakeng runs a small feedlot that he intends to move to his new farm in Magaliesburg, 
where the capacity will exceed 20 000 animals.

Obakeng prefers his cows to produce 
heavy calves with good conformation. 
Cows that do not show exceptional 
milk production and mothering abilities 
have no place in his herd.
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everything when you’re a young black stud 

farmer, and superior genetics is the name of 

the game. 

Obekeng provides his animals regularly 

with pre-mixed licks – a phosphate lick in 

summer and a typical protein lick in winter. 

He says he adds a little bit of salt to stimulate 

the water-intake of animals. 

Between May and December the cattle 

are given chicken litter daily.  

“Chicken litter, which is readily available 

because of my poultry operation, has about 

18% protein content, making it the cheapest 

source of protein,” he explains. 

GRAINS AND SOIL HEALTH
Obakeng produces 70% maize and 30% 

sunflower on a combined 1 152ha (952ha in 

Lichtenburg and 200ha in Magaliesburg). 

“The cattle run on maize stover in winter, 

so it’s part of my grazing plan. Maize is also 

an easier crop that sunflowers, which needs 

to be rotated every three years, while maize 

can be planted on the same ground year 

after year,” he explains.

The planting windows differ on the two 

farms: in Magaliesburg it starts between 

20  October and 20 November, whereas in 

Lichtenburg it’s much stricter. 

“For maximum yields, you should plant 

between 20  November and 20 December, 

otherwise you’re sure to lose about 2t/ha or 

more if you even go a week later,” he warns. 

His average yield for maize is 5,8t/ha and 

2,4t/ha for sunflower, with an average 

rainfall of between 500mm to 550mm. 

Although Obakeng does not practise 

regenerative farming, keeping his soil 

healthy is important to him. “I only rip when 

I need to, about every three years or so,” he 

says. The cattle are put on the lands 

immediately after harvest. They leave dung 

and urine while trampling and working some 

dry matter into the soil. 

“We also put chicken litter on the lands 

every three years to help conserve our arable 

land,” he says. This process means a saving 

on fertiliser too, because once every six 

years, depending on soil samples, he doesn’t 

apply fertiliser at all. 

Obakeng says the decision to do no-till or 

regenerative farming should be guided by 

science. “If you do not have deep soils, like 

we have in this area, no-till doesn’t make 

sense. For us, conventional farming works 
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 UP CLOSE AND PERSONAL…  

OBAKENG MFIKWE

WHAT IS THE BEST ADVICE  
YOU’VE EVER BEEN GIVEN?
Never underestimate the size of the 
task in front of you and, similarly, 
never underestimate your abilities to 
deal with the task in front of you. 

WHAT WOULD YOUR ADVICE  
BE TO UPCOMING FARMERS?
Accept that you won’t know 
everything. When you’re starting 
something, you need to accept that 
you are not an expert and speak to 
as many experts as you can. Choose 
carefully the people you talk to. Even 
though I have a postgraduate degree 
and some business knowledge, I knew 
my limitations. You must humble 
yourself and get people with more 
knowledge to help. 

IS THERE ANYTHING YOU WOULD 
HAVE DONE DIFFERENTLY IF YOU 
COULD?
I could have been a lot more 
aggressive in terms of working on my 
growth strategy from the start. In the 
first five years I was more conservative 
and did not realise the opportunities 
that came with growth. 

WAS IT A STRUGGLE TO GET 
FINANCING? WHAT ADVICE 
WOULD YOU OFFER SOMEONE 
WHO IS LOOKING FOR FUNDING? 
It’s always a struggle for new farmers 
to get finance. The banking system 
focuses on two things: fixed assets 
and cash in the bank. Everything else, 
like writing cash-flow projections or 

putting money on paper, is a waste 
of time. Develop a three-year plan 
to acquire some fixed assets and get 
some money in the bank to back up 
your cash-flow projections. 

WHAT ROLE HAVE INPUT  
SUPPLIERS PLAYED  
IN YOUR SUCCESS? 
They are quite involved in the 
operation because they are 
knowledgeable and helpful with the 
technical issues. I have built up an 
exceptionally good team of suppliers 
who help me take decisions.

IF YOU COULD GIVE THE MINISTER 
OF AGRICULTURE SOME ADVICE, 
WHAT WOULD IT BE?
Although it’s important to give 
as much support as possible to 
smallholder and subsistence farmers, 
to create a massive number of jobs 
the emphasis should be on large-scale 
commercial and mega farmers.  
Those are the operations that will 
employ 100 to 400 people at once. 
So for farmers who are entering the 
industry to be able to compete in the 
market, they must acquire some sort 
of scale. 

HOW IMPORTANT HAS ORGANISED 
AGRICULTURE BEEN TO YOUR 
BUSINESS?
We need to segment the farmers into 
categories, for instance subsistence 
farmers and smallholders who are 
more dependent on government 
support. Organised agriculture, 
especially commodity-based and study 
groups, is the best way to learn about 
the commodity trends and market-
related issues that farmers face.

because you must till the land to allow the 

plants to develop a nice, deep root structure. 

With our soil types here, if you don’t till you 

will not provide the depth needed by the 

plants,” he explains.

Obakeng says he intends to introduce 

precision farming in the next season, and his 

machinery and equipment are all precision-

ready. “With me planting ever more, I need 

to start prioritising efficiencies. I need to save 

time where possible, and cut down on my 

fertiliser and other chemical costs. Precision 

farming also helps enormously to streamline 

farm records.” 

Just what you need, when you’re planning 

to still grow your business quite a bit.  



T
he day the  government 

tractors came to plough at 

eNdelane, a rural village in 

the Eastern Cape, Wandile 

Khave was grateful. Even 

though they were a bit late, 

there was still enough time 

to sow the provided seeds by hand. 

Past maize crops have not been very 

successful: Without fertiliser and pest 

control, the cobs were small and many were 

damaged by stalk-borer caterpillars. 

Genetically modified (GM) maize uses the 

Baccilus thuringiensis bacteria to produce 

proteins toxic to caterpillars and could be a 

solution to the villagers’ problems. The seed 

is very expensive though, so a trial is first 

being planted to see if it is worth the cost.   

The maize cultivar Wandile has in mind 

grows quickly and is resistant to stalk borer. 

Getting the cultivar right is important 

because maize is a very important crop in the 

village. It’s food for people and animals, and 

December is family time. Relatives returning to rural villages from every corner of the country bring a 
festive spirit with them. But aside from celebrations, these visitors also come in handy, because in 

December there’s a lot of work to be done with village livestock. African Farming visits Wandile Khave 
to hear how his mission to help eNdelane village’s livestock farmers is going over Christmas. 
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FIELD OF DREAMS

the stover is fed to the milking cows.

December is also mating time for sheep 

and cattle. The nutritious new grass growth 

brings the ewes on heat, with the start of 

their oestrus cycles, and the new mating 

season is underway. Wandile knows that 

now is a good time to give the ewes a little 

extra feed to ensure a good lamb crop. 

Wandile has saved some maize from last 

year’s June harvest with which he plans to 

prepare some chocolate maize, or mielies, as 

it’s known locally, for the ewes using a simple 

home-made recipe he got from his animal-

nutrition lecturer at the Grootfontein College 

of Agriculture. Having managed to get some 

of the ingredients in Idutywa, he’ll rope some 

of the visitors in to help mix the ingredients.

The recipe involves mixing 70kg (two 

bags) of maize, 3kg molasses powder, six 

litres of water and 2kg cement. (The cement 

is a source of lime, which prevents sheep 

from developing acidosis, a dangerous build-

up of acid in their rumen.) The maize is then 

spread open and left to dry in the sun before 

it goes back into the two bags. 

The chocolate maize is then strewn on a 

footpath for the ewes to pick up as they 

walk towards the grazing in the morning. 

They quickly learn to clean up this flush feed, 

and 10kg is picked up by 100 ewes long 

before the chickens or crows can get to it.   

This means the ewes get roughly 100g each 

per day – but if they are a bit skinny, Wandile 

will after a few days push up their intake to 

200g per day. Sometimes he will keep back 

the really thin ewes and feed them what the 

others get.

December is also the time of year when 

parasites become a real problem. Sheep scab 

is always present and Wandile keeps to his 

routine of treating the flock regularly with 

.LOCATION.   
eNdelane, Eastern Cape

•
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Ivermectin. It usually takes care of internal 

parasites like wireworm and nasal worm but, 

to make sure, he collects faecal samples, 

keeping them in a fridge so that he can 

examine them when he gets back to work at 

the veterinary hospital in Steynsburg where 

he works as herd-health manager. 

The big problem for wool sheep in 

summer are the blowfly attacks due to their 

fleeces being constantly damp. 

To treat it, Wandile mixes some Diazinon 

dip and sprays the sheep by hand once a 

week, depending on the rain. 

The dip not only keeps the blowflies 

away, it also controls ticks and flies that 
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Wandile learnt how to prepare chocolate maize, or mielies, as it’s known in the  
Eastern Cape, as a member of the mixed production mini-farm team in his final  
year of study at the Grootfontein College of Agriculture. PHOTO: WANDILE KHAVE

Infectious sheep scab remains an 
ongoing challenge in communal 
farming systems and needs regular 
treatment. PHOTO: WANDILE KHAVE

The team from Steynsburg Animal Hospital plan to visit eNdelane together next year  
to treat the animals. From left: Daisy, the practice’s resident nuisance, with Choppa 
Siko, Johan van Rooyen, Wandile Khave and Zolani Kowa. PHOTO: TONO GEORGE

The village’s maize crop is harvested 
by hand. While chemicals can prevent 
damage to the cobs, a better option 
might be to use BT maize.  
PHOTO: ZOLANI KOWA
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infect the eyes of sheep in summertime. 

Communal grazing creates many 

challenges. Some of them can be overcome 

if the community works together. So 

Wandile organised a meeting in his village 

where the stock owners formed a committee 

to deal with their problems. 

One of the projects they decided on is to 

build a dip tank so that they can save money 

and time by dipping all their animals at the 

same time. This will make a big impact on 

parasites like sheep scab if all the farmers 

clean all their animals at once.

Unfortunately the plan was put on hold 

earlier in 2020 because of the Covid-19 

pandemic, but this December Wandile 

intends to get it done!  

The villagers will also discuss other plans, 

including the planned visit by a team of 

Wandile’s work colleagues who will be 

providing veterinary services to the animals 

of the village. 

Wandile truly wants to make a difference 

here. He loves village life and farming, and 

he has big dreams for eNdelane’s farmers. 

Don’t miss the next delivery of Wandile’s 

journey to keep the village flocks and herds 

healthy.  

• For more information, send an email to 

veearts.sdh@nokwi.co.za  
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FARMERS’ 
DIARIES

Summer is well and truly here. The rains have come and summer 
crops are being planted, whereas the last winter crops are being 
harvested down in the south. December is also the time of green 

grass, which means calves, lambs and goat kids need to be 
managed. But the wet weather also brings diseases and pests! 

WOOL SHEEP
Wandile Khave, eNdelane,  

Idutywa, Eastern Cape

In December there’s a lot of activity in the 

communal areas, and my village is no 

exception. With so many visitors, there’s 

enough help to fix kraals and work the 

sheep and cattle. 

Because there are no fences in the 

communal areas, I started a livestock 

group in eNdelane to share the know-

ledge I gained while studying at the 

Grootfontein College of Agriculture in 

Middelburg to try and manage diseases 

in the communal flocks. 

I’ve learnt that all lambs born in August 

and September, as well as those older 

than 12 weeks, should be dosed against 

tapeworm and roundworm in December 

and January. They should also be 

vaccinated against bluetongue, Rift Valley 

fever, pulpy kidney and pasteurella-related 

diseases. These lambs must be weaned, 

and replacement ewes selected. Weaned 

lambs should get the best available 

grazing. It is also a good idea to dose them 

against nasal worm, a parasite very active 

during summer. Sheep scab is another 

persistent problem, and I am raising funds 

to build a dip tank to control it.

Shearing is meant to wrap up by end-

December, and we’re planning to build a 

communal shearing shed from where we 

can deliver the community’s wool to 

brokers in order to achieve better prices. 

MUTTON SHEEP
Jack Mothiba, Tom Burke,  

Lephalale, Limpopo 

The demand for my Meatmaster sheep spikes 

in December because of various festive-season 

ceremonies and parties. It’s also the time that 

grocery stokvels make their annual purchases. 

We’ve been preparing for this demand for a 

few months now. We have sheep in the 

feedlot being fed a home-made mixture of 

yellow maize, sorghum and Molatek’s Master 

20 protein concentrates. We also ensure 

there’s always enough clean water. 

I plant sorghum and yellow maize on 

10ha, and we’re now preparing to plant in 

December. We use the yellow maize and 

sorghum as feed in the feedlot and to 

supplement those grazing on veld. We 

supplement with dry feed (yellow maize and 

sorghum) throughout the year, especially 

those animals with higher nutritional needs 

like pregnant ewes and those suckling 

lambs. Something I learnt on a trip to 

Australia is to give sheep roughage even 

when they’re grazing green grass. I can really 

recommend it. 

We’re also vaccinating for illnesses such as 

pulpy kidney and blackleg. We use Multivax-P 

Plus and Terramycin LA to prevent heartwater, 

pneumonia and foot rot, among others.

BEEF CATTLE
Clement Gasekoma, 

Reivilo, North West

Now that the rains have 

come, we are busy 

improving our veld by 

spreading blue buffalo grass seeds by hand. 

This extra feed really helps in winter. We also 

mix the seed with the licks so that the seed 

can be spread through the cattle’s dung. 

My Braunvieh cows are now on production 

licks, having come off the winter licks. In 

summer we need a phosphate lick for the 

cows to maintain condition just as the bulls 

are brought in when the grass gets greener. 

Our bulls run with the cows from 

1 December to 31 March. 

The cattle are also being vaccinated for 

lumpy skin, Rift Valley fever, botulism, black 

quarter and anthrax. We also give them a 

Multimin injection. Breeding cows especially 

need trace elements like zinc, selenium, 
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chromium, copper and manganese. These 

elements are important for breeding cows 

because they help with fertility and 

general immunity, as well as the 

production of milk.

We are giving Dectomax or Ivomec too 

to help control internal and external 

parasites such as gastrointestinal 

roundworms, screw worms, lice, mites 

and ticks. We’re also dehorning calves 

born in September.
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APPLES AND PEARS 
Theo van Rooyen, Ceres, Koue 

Bokkeveld, Western Cape

Right now we’re just doing general 

maintenance on the trees: spraying 

pesticides and fungicides as well as 

weed control. Trees must be taken 

good care of if they are to give 

good-enough fruit. 

Because our trees are young, we 

must also ensure they don’t carry 

too much fruit. The weight can be 

too heavy and damage them. Trees 

are quite delicate, so overburdening 

them early in their life has long-term consequences, and to recover 

from such damage could take years. Overburdening trees with too 

much fruit can also affect the quality and size of the fruit. If you get 

too many small-sized, low-quality fruit, it obviously affects your 

income, compared with getting less but bigger fruit that fetch 

better prices. You can add more fruit as the tree grows older. 

From these trees we are expecting at least 35t/ha to 40t/ha. 

When the trees have finished bearing fruit, we give them a light 

summer pruning to allow maximum light into the middle of the 

tree. We also fertilise through the dripline and of course we water 

them thoroughly too. 

MAIZE 
Clifford Mthimkulu,  

Senekal, Free State

I’ve already used our roller implement 

to flatten and chop the maize stalks 

from the previous years’ crop. We do 

minimum till, so we need to manage 

the residue. We’ll also begin to rip 

those parts of the farm where a 

compaction layer has built up, while we 

spray for weeds using Roundup or 

Bladbuff. We rip to remove soil 

compaction so that we can increase the soil depth, allowing the 

roots of plants to grow faster and deeper, while also increasing the 

amount of water and nutrients they can access. This improves the 

yields of our crops. 

We plan to plant about 200ha of maize and 300ha of sunflower. 

The reason we’re doing more sunflower this year is for rotational 

purposes, as we did more maize last year. It also manages our risk 

better, as Senekal is quite hot and a better sunflower area. Planting 

costs per hectare vary, with maize costing more than sunflower. We 

have until 20 December to finish planting, as our planting window 

closes then. 

We have another 100ha, of which I’m planting 20ha to teff, 

50ha to soybeans and 30ha to oats for animal feed for the winter.  

VEGETABLES
Nkhensani Bani, Elim, Limpopo

We’re currently harvesting mar-

rows, spinach and canola, which 

we supply to the Joburg Market. 

The leaves of our English giant rape 

are popular with Zim bab weans 

and are prepared like morogo. 

Our main crop is tomatoes and 

it will only be ready in a few 

weeks’ time. We are also busy 

fertilising, weeding and applying 

pesticides to our jam tomatoes. 

They mostly get processed. 

During the year, we plant 

regular fresh-market tomato 

cultivars, which we market through the Joburg Market. In August, 

however, we switch to processing cultivars that are popular with local 

Limpopo households for the December period. Half of the crop will be 

marketed through the Joburg Market and the other half locally.

The demand from local households spikes in December as more 

people are home and there are different ceremonies and functions 

happening during this time. Processing tomatoes are popular because 

they last longer – up to 14 days after harvest! 

During planting we use a standard 2.3.4 fertiliser on the new 

tomato plants, followed by a top dressing of 1.0.1. We then use 

potassium nitrate for flowering and calcium nitrate for firmer fruit.

DAIRY
Tshilidzi Matshidzula,  

Alexandria, Eastern Cape

We’re in the middle of the mating 

season at the moment. We’re doing 

artificial insemination on cows after 

having given them boosters such as 

vitamin-A injections to prevent any 

mineral deficiencies. All the cows 

get them, as we work on the 

assumption all cows have some 

form of deficiency that could 

negatively impact conception. We will be inseminating cows until at 

least the first or second week of December. We keep our breeding 

season purposefully between November and December because then 

the farm is producing enough food for the cows during the calving 

period, especially silage.

When we’re done with AI, we’ll start conducting pregnancy tests. 

Those that haven’t conceived will be checked by the veterinarian, 

who will advise us on what we need to do next. We run two 

operations, so those cows without serious problems will be taken to 

our other farm to be mated along with the other cows there during 

their mating season. 

The pregnant cows will be kept in good condition so they carry well 

and give birth to healthy calves. With the summer rains here, we also 

dip the cattle weekly using Supatraz 25% for tick control. We also use 

Avotan Pour-On to control roundworm and blue ticks.
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SOCIAL MEDIA FEEDBACK
HAVE  
YOUR  

SAY

30  AFRICAN FARMING  | December 2020

African Farming tells the success stories of 
Mzanzi’s new generation of black commer-
cial farmers. With our second magazine, 
we are now through the first half of the 
first season of African Farming on Mzansi 
Wethu, and so far your response has been 
nothing short of amazing! 

With the magazine, Facebook, Twitter, 
and website, www.africanfarming.com, it is 
possible to get your African Farming fix in 
many ways. If you have access to email, sign 
up for our African Farming e-newsletter on 
the website. And if you have any questions, 
mail us at magazine@africanfarming.com. 

So tune in to any of these media plat-
forms to learn more about the farmers 
we visit, get some great practical farming 
advice, and insight into the more technical 
details of farming. Remember to use  
#AfricanFarming when you post on social 
media, and maybe you will see your post 
published in the magazine!

Here’s what you had  
to say about Mzanzi’s  
best farming show!

you ancestors’ land back in 
order to start farming,  
while the little space you 
have today is unused to 
make food and expose 
yourself? Everybody 
dreams and talks every 
day about wanting to start 
a business until the day 
they retire and realise they 
don’t have the energy or 
the money to start. Far-
ming and productive land 
utilisation is the same. Start 
today, wherever you are 
with whatever you have.
Percelyna Hope – I fell in 
love with this show. “Yo!” 
We need knowledge,  
so channels like these  
help us a lot.
Paseka Maqaza – My fa-
vourite TV programme.
Thobile Gule – I was inspi-
red by what I have seen 
the past few weeks. There 
is progress in my life about 
farming, so just cross your 
fingers for me, and hope 
for the best.

TWITTER
Agronomist Kay @KM_
Kwadi – African Farming 
should play every day.  
Yoh, inspirational. 
Thaban.ii @ThabaniiM – 
Can’t wait for Thursday. 
King Angie @AngrieK-
humalo – Sometimes you 
experience days that can 
either make you question 
your entire existence  
and/or burn a fire within 
you. Today was one of 
them... The farmer I met 
today is a village boy who 
made me believe that 
“Black child, it is possible!” 
#AfricanFarming

FACEBOOK
Mthunthuzeli Phungela Ndobe Ndike –  
This is good to see black farmers progress in 
farming business! 
Tebogo Tee Mdubu – I enjoyed this epi sode 
[on Kleinjan Gasekoma, episode 7]...  
a legend indeed! One day I will [be]  
featured in this farming show. Inspired!
Muriuki Amos – Hello there. I like your show 
very much. It’s the injection we want if the 
war against food insecurity is to be won. Do 
you cover other countries apart from SA?
OG Bokamoso – I love you, Sis’ Angie. I 
believe that I will make it in my agricultural 
sector of life by just watching your show.
OG Bokamoso – I was watching and I don’t 
wanna lie, the hydroponic production 
really made a good business and the farm 
was looking good with the cucumber and 
I learnt the new thing about the breed of 
cow he has.
Manelisi Nkumbesi – I am inspired. You guys 
are doing great in utilising the land to make 
money. Halala.
Max Nkwana – Thanks for a wonderful epi-
sode yesterday. Big respect for you, Kobela 
and family. “Unity is strength.” Balimi.
Chere Rabotapi – Waiting for one day to get 
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HELPING ALL FARMERS
STAND AS TALL AND PROUD
AS THEIR CROPS

™ ® Trademarks of Corteva Agriscience and
its affiliated companies. © 2021 Corteva.

At Pannar we know how challenging it is for farmers to graduate from
smallholder to emerging and ultimately to large commercial farming entities.
We believe that seed technology unlocks every farmer’s potential to increase
their crop productivity and improve their livelihoods. We work daily towards
making the latest technological developments accessible to all farmers, helping
them to achieve success wherever they may be on their development journey.

Together we farm
for the future™
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